Ask e Generic Custom Custom Industry Environrment  Improve effectiveness Front Office Management
Anything  Strategic Plan  Strategic Plan Competton Strontegy Assessment and efficiency Optimization Report Generation

STRATEGY

Ganerate Coda Research Innovation Davelopment MdA Investment Collataral
Recommender Trend Prediction Prediction Decision valuation
ENGINEERING R&D UNMES TIMENT &
CORP DEVELOPMENT
Indivicual location  Shelf Placement  Product Plocement  Mew (Store/ Flont)  Fredict Croer Matarial and Procuremant (Supplier)
Assortrnent Optimization Cptirrization Location Quantity resources in future Refationship Mohagement
PRODUCT MANAGEMENT PREBEC UREMENT

Cantainer Route Manitor Transport output/ Row Material shelf audic/ Workforcs Manage
Status Optirnization fleetinrealtime  Yield Pradiction Frice Invertory Count Planning inverntory

SUPPLY €HAIN

Early Warning Systern i Autormated Automatad QA Identify Sofety Serfety Employee Detact Identify
Reduce downtime Replenishment Hozards Gear Check Timein/ out Object Indidual Activity
OPERATIONS QA SECURITY SAFETY AND COMPLIANCE
Pradictive Analytics far Recruitrment and B T
Comparny Policy Violation Pradict Regulatory
Employee Altrition Restime Sereening optimization  Chatbat Testanalysis  Shinkage  Complance
T
Employes Learning and Devalopment Tethert Cheitbots for Dibversity and Compansation and
Engagement Analysis Recormmendations Forecasting HR Queries Inclusion Analysis Benefils Analysis
Cashlow Residual Early weirring Fraud Detection/ Performance Anclysis Organizaticnal

Financial Credit risk

crire modeling forecasting asset value ‘Anomolous Order and Pradiction Metwork Analysis

LN A NG

Loan operaticns Loan pricing Autornated Intorest Rate Life Tirme Smart account  Customer Risk Cradit Risk
oplimization pptimization  loan approval Frediction Value (LTV) receivable Voiuation  Loss Forecasting

ACCOUNTING AND AUDIT

Recommend Alternate Present soles Prospecting/ Docurnent Benchmarking and Auternated Audit
Products customers focus new customers focus Evidl ieval Comparative Analysis Proceciures
SALES
Upsellwith  Custormer Decision Sales Activation Sales Ascertain At Creote Content |deol Customer  Morket
Bundle Tree identification Optimization predicticn fiskcustomers  thot resonates Profile Research

MARKETING

Find next  market Basket arketing Trade Product/ Service Dynamic optimize Net Promoter Custome!
offer optimization Spend Optimization Assortment Pricing Price Score Feedback
Call Canter Enhancad Custormer Customer Custamer Missing or
Optimzation CX Chatbot Interoction Speech F i e Fradict Info
CUSTOMER EXPERIENCE VOICE CUSTOMER JOURNEY
Cusomarinent redict dernog) Autornae Poirg ol Clzardi Custorne T Ciean Tao L=l CsLoer Cuminrned
ta Chum # mtunar:m“ of ale visual earch Creck lnaus ’”@&“’ Check e’ Intent to By TekiE:
o N o 3 CUSTOMER JOURNETY
:;:':m Pracanent “;'d‘“‘r’“!"“?? D:dnglf_:.lglgnag_' ouswn\erwr:mrx sncn\;llle;?u

LEGAL TEXT CGUSTOMER JOURNEY



